
Product Evaluation​
Product name: Full body bath pillow​

 

Market Potential:

 
 

​
​
Explanation:​
​
In this niche, among all the sellers offering 'Full Body Bath Pillow,' five have 



fewer than 1,000 reviews, yet they are still generating impressive revenue. 
We also checked their storefronts—they are not big brands with thousands 
of reviews that are hard to compete with. They do have products in their 
catalog, but they are not dominating the market. This signals that these 
sellers can generate such strong revenue.​
​
Let’s dive deeper into the top sellers' catalogs to get a clearer picture. Are 
these brands truly small? Can we compete with them?​
 



​
​

Brand: VOXOR​
Revenue: $236,994​
Reviews: 632​
Storefront Link: https://www.amazon.com/s?me=A2Z1MDJMTNVDN9&marketplaceID=ATVPDKIKX0DER​
​
​

​
 Sales Graph​
​
​

https://www.amazon.com/s?me=A2Z1MDJMTNVDN9&marketplaceID=ATVPDKIKX0DER
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All the products of the brand “VOXOR” have fewer than 700 reviews and 
generate $236,994 in revenue, with the Full Body Bath Pillow contributing 
600 reviews. This highlights the potential in the niche.​
 

 
 



Brand: VEILS​
Revenue: $61225​
Reviews: 439​
Storefront Link: https://www.amazon.com/s?me=A2JRUB8DWZVGB9&marketplaceID=ATVPDKIKX0DER​
​
​

Sales Graph​
 

 

 

https://www.amazon.com/s?me=A2JRUB8DWZVGB9&marketplaceID=ATVPDKIKX0DER


 

 
 

 

​
​
 
 
Explanation: 
 
With only four products in their catalog, one product has 430 reviews, and 
another has 40 reviews. Yet, the seller “VIELS” is generating $61,225 in 
revenue. This shows that with the right strategy, good product quality, and 
professional visuals, we too can achieve similar or even better results. 
 
 
 



Brand:SNLEWRTU​
Revenue: $25692​
Reviews: 148​
Storefront Link: https://www.amazon.com/s?me=A3QE1PPAFCE2EN&marketplaceID=ATVPDKIKX0DER​
​

​
Consistent Sales Graph 

 
 

 
 

https://www.amazon.com/s?me=A3QE1PPAFCE2EN&marketplaceID=ATVPDKIKX0DER


 
 
 

 
 
Explanation: 
 

This seller has only two products and just 148 reviews on the Full Body Bath 
Pillow, yet they are generating $25,692 in revenue. 

This gives us a clear idea of the potential in this niche, even weaker sellers 
are generating significant revenue.​
 

Now, let’s dive into other metrics:​
​
​

​
​
Most of the sellers in this niche are relatively new, most of the listings 



created in 2024. This indicates that new sellers are performing well in this 
niche. 

Data Dive Stats: 
 

 

Only four sellers have a strong ranking and appear on page 1 for most 
keywords. However, 69% of sellers have weak rankings, which presents an 
opportunity for us to capitalize on. This indicates a growth potential in the 
market since not all sellers are ranked on page 1 for most keywords. 

Search Volume - Full Body Bath Pillow​
​
Consistent Search Volume 

         



​
​
 

            

 

 
 

​

         ​
​
​
 

Explanation:​
​
Now, we can see that only two sellers have a strong ranking on page 1, while the 
rest have very weak keyword rankings. Despite this, they are still generating 
significant revenue. This means we don’t have to face intense competition, as only 
two sellers have a strong presence in keyword rankings.​
 

 
 
 
 



 
 
 

 

 
 
Explanation: 
 
These are the organic rankings and revenue of these sellers for the main 
keywords, and we can clearly see the gap on the keywords. Even with the lower 
organic ranking these sellers are generating significant revenue. 

 
 

​
 
Explanation:​
​



In this niche, we can easily maximize our ranking potential by including these main 
keywords. As we can see, the title density for these keywords is low, meaning 
most sellers are not incorporating them into their titles. This gives us an 
advantage, allowing us to rank more quickly and effectively. 

 
Bullet Point:​
​

​
 
We can also include these keywords in exact form in our bullet points to maximize 
our ranking juice. 
 
 

POE Analysis: 
 

 
Positive search volume growth in the last 180 days. 
 



 
 

 
 
Explanation: ​
​
The top 20 products collectively hold 83.2% of the total click share, which indicates that 
clicks are not dominated by just a few top brands. Instead, multiple sellers are getting a 
fair share of visibility and traffic. 
 
 



 
Consistent SV and Conversion rate. 
 

 
​
Most of the negative feedback sellers have received is related to suction. If we focus on 
improving our product’s suction quality and addressing these common customer 



concerns during product development, we can gain a competitive edge. By offering a 
superior solution, we can increase our chances of getting positive reviews and gaining 
traction right from the start in the market.​
​
 

SV Trends:​
 

​

 



 
 
 

 
 
 
 



 
Median Price: $43 
 



 
 
Most product returns are due to issues with size and suction. By addressing these 
concerns during product development, we can minimize return rates and improve 
customer satisfaction, giving us a strong advantage in the market.​
 
 

​
​
All the sellers in this niche are Chinese, but their main images and Enhanced Brand 
Content (EBC) are very basic. This gives us a strong advantage, by using high-quality 
images and well-designed EBC, we can significantly improve our Click-Through Rate 



(CTR) and Conversion Rate (CVR), making our product stand out and attract more 
customers. 
 
 

 
​
Explanation:​
 
The advantage of launching this product in this niche is that click share is distributed 
among all sellers, rather than being dominated by just the top sellers. This means we 
have a fair opportunity to capture traffic and gain visibility without facing overwhelming 
competition.​
​
​
The strategy of Top Seller Brand in the category:​
​
​



​
​
​
​
​
​
​

Value Additions:​



​
​



​
 
 



Visual Improvements: 

 

 

 

 

 

 

 
 
 



Now, we can see that the content of these sellers is not well-optimized. This gives us an 
opportunity to enhance our visuals, making them more appealing and engaging. By 
doing so, we can stand out among competitors and attract more customers.​
​
​
​
 

Why We Should Launch This Product​
 

●​ High Market Potential – Several sellers in this niche, even those with 
fewer than 1,000 reviews, are generating strong revenue. This proves 
that new entrants can succeed without competing against dominant 
brands.​
 

●​ Low Competition in Rankings – Only two sellers have a strong 
presence on page 1, while 69% have weak rankings. This gap 
presents an opportunity to rank quickly with the right optimization 
strategy.​
 

●​ New Sellers Are Thriving – Most listings in this niche were created in 
2024, showing that new sellers are performing well and gaining 
traction.​
 

●​ Opportunity to Improve Listings – Most sellers have basic main 
images and EBC. By using high-quality visuals, branding and strong 
brand story we can increase our CTR and CVR, making our product 
stand out.​
 

●​ Strategic Keyword Advantage – The title density for important 
keywords is low, meaning we can include them in our listings to 
improve ranking and visibility faster.​
 



●​ Fair Click Distribution – The top 20 products share 83.2% of the 
total clicks, meaning sales are spread across multiple sellers, not just 
dominated by a few big brands.​
 

●​ Addressing Customer Pain Points – The most common negative 
feedback is related to suction and size. By improving these aspects in 
our product, we can reduce return rates and gain a competitive edge. 

 

​
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